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To St. George Lycabettus Lifestyle Hotel, otnv kapdia tng ABnvag, ye mavopapikn O€a
otov Auvkapntto, avalntouoe €vav TLO OUYXPOVO, ATIOTEAECHATIKO TPOMOo diaxeipiong
€000wv. AVTIHETWNMO ME aotabeic TACELG {NTNONG KAl XPOVOPBOPEG XELPOKIVNTEG
dwadikacieg, to fevoboyxeio eméAefe tn ovvepyacia pe tnv Duetto, pe otoxo tnv
a§lomoinon duvapikng TIHoAoynong Kat avaluong SedopEvwy o€ mMpayHatiko Xpovo.
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MNMpokAnoeg 2To)oL
o Xelpokivntn Alayeipion Ecodwv o Yw00£tnon Avvapikng TiHoAoynong
H mponyovpevn O6wadikacia Pactlotav oe o Avtopartomoinon Atadikactwv
XELPOKIVNTN avdAuon, KABUoTEPWVTAG KPLOLHES o Xpnon Acdopévwy oe Mpaypatiko Xpovo

ATOYPACELG.

o MetaBaAAopevn Zntnon
H evaAAayn otn {itnon Adyw £MOXIKOTNTAG KAl
SLapopeTIKWY MPOWPIiA TEAATWY analtouce £va
IO EVEALKTO HOVTEAO TLHOAOYNONG.
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Me tnv vioB€tnon tou RMS tng Duetto, To evodoxeio METLXE: ®
®

Avvapikn TigoAoynon o€ Mpaypatiko Xpovo ¢
Avvatotnta cuveXoug TIPOcapHoyNnG TLHWY BAceL {NTNong. C

Avtopatomnotnpéveg Epyacieg
Meiwan Tou popTov epyaciag kat av§non Tng anodoong tng opadag.

Avalvtika Xtolxeia & Forecasting
Ba@vtepn Katavonon Tng ayopdc Kat akpipfela otig PpoBAEYPELG.

AnoteAeopata

Av€non Ecodwv
H epappoyn tng pthocowiag Open Pricing tng Duetto 06nynce e aioBntn BeAtiwaon Twv
OGUVOALKWYV £006WV.

Akpipeia Ztnv TigoAdynon
H xprion apecwv dedopEvwv eMETPEPE KAAUTEPN AVTATIOKPLON GTLG AAAAYEG THG Ayopdg.

AeLtoupyiKn AIOTEAEGHATIKOTNTA

H peiwon Twv XelpokivnTwy dladikaciwv aneAevBEpwaoe TNV ogAdA yLa 6TPATNYLKI) GKEWYN
Kat oxediaopo.
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"H Duetto £xeL aAAdgel pLdLka TNV MPOCEYYLON Hag otn dlaxeipion €60dwv. Me T1g
T(PONYHEVEG duvatotnTteg MPOoBAEYPNG Kal duvaptking TLHOAOYNoNG, MEPAGAHE ATIO
avTLOPACTIKEG KIVIGELG GE Hia TIANPWG oTpatnyLkn dtaxeipion.”

Eua MoAuxpovn, Revenue Manager, St. George Lycabettus
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